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Item 2.02 Results of Operation and Financial Condition.
 

On November 11, 2024, QuickLogic Corporation (“QuickLogic”) issued a press release and held a conference call announcing its financial results for the fiscal third
quarter ended September 29, 2024. A copy of the press release and a full transcript of the conference call (the "Transcript") are attached hereto as Exhibit 99.1 and Exhibit
99.2, respectively, and are incorporated herein by reference.
 

QuickLogic is making reference to non-GAAP financial information in the press release.The Transcript also contains certain non-GAAP financial measures. A
reconciliation of GAAP to non-GAAP results is provided in the attached Exhibit 99.1 press release.
 
Item 7.01 Regulation FD Disclosure.
 

On November 11, 2024, QuickLogic Corporation (“QuickLogic”) issued a press release regarding its financial results for the fiscal third quarter ended September 29,
2024. A copy of the press release is attached hereto as Exhibit 99.1 and is incorporated herein by reference.

 
The information in this Current Report, including Exhibits 99.1 and 99.2, is furnished and shall not be deemed “filed” for purposes of Section 18 of the Exchange Act,

or otherwise subject to liabilities under that section, and shall not be deemed to be incorporated by reference into the filings of the registrant under the Securities Act of
1933, as amended, or the Exchange Act, regardless of any general incorporation language in such filings. In addition, the press release and Transcript furnished as exhibits to
this report include "safe harbor" language pursuant to the Private Securities Litigation Reform Act of 1995, stating that certain statements about QuickLogic's business
contained in the press release and Transcript are "forward-looking" rather than historic.

 
 Disclaimer: The information contained in the Transcript furnished as Exhibit 99.2 is a textual representation of an audio recording of the earnings call and while efforts are
made to provide an accurate transcription, there may be material errors, omissions, or inaccuracies in the reporting of the substance of the audio recording. The Company
does not assume responsibility for any investment or other decisions made based upon the information provided in this Transcript. Users are advised to review the audio
recording and the Company's SEC filings before making any investment or other decisions. An archived recording of the earnings call will be available for 30 days on the
Company's Investor Relations section of the Company's website at: https://ir.quicklogic.com/ir-calendar.
 
Item 9.01 Financial Statement and Exhibits.
 
(d) Exhibits   
   
99.1  Press release of QuickLogic Corporation reporting financial results for the fiscal third quarter ended September 29, 2024.
99.2  Transcript of QuickLogic Corporation conference call announcing financial results for the fiscal third quarter ended September 29, 2024.
104  Cover Page Interactive Data File (embedded within the Inline XBRL document)
 
 

SIGNATURES
 

Pursuant to the requirements of the Securities Exchange Act of 1934, as amended, the registrant has duly caused this report to be signed on its behalf by the
undersigned hereunto duly authorized.
 
Date: November 12, 2024  QuickLogic Corporation
   
  /s/ Elias Nader
  Elias Nader

Chief Financial Officer, and Senior Vice-President, Finance
 

 



 
Exhibit 99.1

 
 

QuickLogic Reports Financial Results for its Fiscal Third Quarter 2024
  
 

SAN JOSE, Calif. – November 11, 2024 - QuickLogic Corporation (NASDAQ: QUIK) (“QuickLogic” or the “Company”), a developer of embedded FPGA (eFPGA) IP,
ruggedized FPGAs and Endpoint AI solutions, today announced its financial results for the fiscal third quarter that ended September 29, 2024.
 
Recent Highlights
 
 • Third quarter results in line with recent guidance

 • Continued to execute on third tranche of the Strategic Radiation Hardened FPGA Technology US Government contract

 • Delivered eFPGA IP for GlobalFoundries' 12LP process to large defense industrial base customer

 • Delivered eFPGA IP for TSMC's N12e 12nm process to a large multi-national customer in a record time of three months

 • Continued development of an eFPGA Hard IP core, believed to be the first for Intel 18A process and on track for initial delivery by year-end 2024

 • SensiML partnered with eFabless to drive open-source Edge AI innovation

 • SensiML expanded platform support to include RISC-V architecture

 • Executed an agreement with Synopsys to include Synopsys Synplify® FPGA Logic Synthesis in the Aurora FPGA User Tool Suite
 
“We are on schedule to close 2024 with eFPGA Hard IP delivered for a total of six fabrication processes,” said Brian Faith, CEO of QuickLogic. "With these completed, we
are in a position to capitalize on the growing number of inquiries we are seeing, and complete IP license deliverables for these fabrication processes quickly and with notably
lower expenses thanks to our Australis eFPGA Hard IP Generator."

 
Fiscal Third Quarter 2024 Financial Results
 
Total revenue for the third quarter of fiscal 2024 was $4.3 million, a decrease of 35.9% compared with the third quarter of 2023 and an increase of 3.5% compared with the
second quarter of 2024.
 
New product revenue was approximately $3.5 million in the third quarter of 2024, a decrease of ($2.6 million), or (42.0%), compared with the third quarter of 2023 and an
increase of $0.5 million, or 15.7%, compared with the second quarter of 2024. The decrease in new product revenue from the same period a year ago was primarily due to the
timing of deliverables for certain large eFPGA IP contracts.
 
Mature product revenue was $0.7 million in the third quarter of 2024. This compares to $0.6 million in the third quarter of 2023 and $1.1 million in the second quarter of
2024.
 
Third quarter 2024 GAAP gross margin was 55.8% compared with 76.9% in the third quarter of 2023 and 51.0% in the second quarter of 2024.
 
Third quarter 2024 non-GAAP gross margin was 60.0% compared with 78.0% in the third quarter of 2023 and 53.1% in the second quarter of 2024.
 
Third quarter 2024 GAAP operating expenses were $4.2 million compared with $3.8 million in the third quarter of 2023 and $3.6 million in the second quarter of 2024.
 
Third quarter 2024 non-GAAP operating expenses were $3.3 million compared with $3.3 million in the third quarter of 2023 and $2.9 million in the second quarter of 2024.
 
Third quarter 2024 GAAP net loss was ($2.1 million), or ($0.14) per share, compared with net income of $1.2 million, or $0.09 per basic share or $0.08 per diluted share, in
the third quarter of 2023, and a net loss of ($1.6 million), or ($0.11) per share, in the second quarter of 2024.
 
Third quarter 2024 non-GAAP net loss was ($0.9 million), or ($0.06) per share, compared with net income of $1.8 million, or $0.13 per share, in the third quarter of 2023
and a net loss of ($0.7 million), or ($0.05) per share, in the second quarter of 2024.
 
Conference Call
 
QuickLogic will hold a conference call at 2:30 p.m. Pacific Time / 5:30 p.m. Eastern Time today, November 11, 2024, to discuss its current financial results. The conference
call will be webcast on QuickLogic’s IR Site Events Page at https://ir.quicklogic.com/ir-calendar. To join the live conference, you may dial (877) 407-0792 and international
participants should dial (201) 689-8263 by 2:20 p.m. Pacific Time. No Passcode is needed to join the conference call. A recording of the call will be available approximately
one hour after completion. To access the recording, please call (844) 512-2921 and reference the passcode 13749709.
 
The call recording, which can be accessed by phone, will be archived through November 18, 2024, and the webcast will be available for 12 months on the Company's
website.
 

1



 
 
About QuickLogic
 
QuickLogic is a fabless semiconductor company that develops innovative embedded FPGA (eFPGA) IP, discrete FPGAs, and FPGA SoCs for a variety of industrial,
aerospace and defense, edge and endpoint AI, consumer, and computing applications. Our wholly owned subsidiary, SensiML Corporation, completes the end-to-end
solution portfolio with AI / ML software that accelerates AI at the edge/endpoint. For more information, visit www.quicklogic.com.
 
QuickLogic uses its website (www.quicklogic.com), the company blog (https://www.quicklogic.com/blog/), corporate Twitter account (@QuickLogic_Corp), Facebook
page (https://www.facebook.com/QuickLogic), and LinkedIn page (https://www.linkedin.com/company/13512/) as channels of distribution of information about its
products, its planned financial and other announcements, its attendance at upcoming investor and industry conferences, and other matters. Such information may be deemed
material information, and QuickLogic may use these channels to comply with its disclosure obligations under Regulation FD. Therefore, investors should monitor the
Company’s website and its social media accounts in addition to following the Company’s press releases, SEC filings, public conference calls, and webcasts.
 
Non-GAAP Financial Measures
 
QuickLogic reports financial information in accordance with United States Generally Accepted Accounting Principles, or U.S. GAAP, but believes that non-GAAP financial
measures are helpful in evaluating its operating results and comparing its performance to comparable companies. Accordingly, the Company excludes certain charges related
to stock-based compensation, in calculating non-GAAP (i) income (loss) from operations, (ii) net income (loss), (iii) net income (loss) per share, and (iv) gross margin
percentage. The Company provides this non-GAAP information to enable investors to evaluate its operating results in a manner like how the Company analyzes its operating
results and to provide consistency and comparability with similar companies in the Company’s industry.

 
Management uses the non-GAAP measures, which exclude gains, losses, and other charges that are considered by management to be outside of the Company’s core
operating results, internally to evaluate its operating performance against results in prior periods and its operating plans and forecasts. In addition, the non-GAAP measures
are used to plan for the Company’s future periods and serve as a basis for the allocation of the Company's resources, management of operations and the measurement of
profit-dependent cash, and equity compensation paid to employees and executive officers.

 
Investors should note, however, that the non-GAAP financial measures used by QuickLogic may not be the same non-GAAP financial measures and may not be calculated
in the same manner as that of other companies. QuickLogic does not itself, nor does it suggest that investors should, consider such non-GAAP financial measures alone or as
a substitute for financial information prepared in accordance with U.S. GAAP. A reconciliation of U.S. GAAP financial measures to non-GAAP financial measures is
included in the financial statements portion of this press release. Investors are encouraged to review the related U.S. GAAP financial measures and the reconciliation of non-
GAAP financial measures with their most directly comparable U.S. GAAP financial measures.
 
Forward Looking Statements
 
This press release contains forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995. These forward-looking statements
include, without limitation, statements regarding our future profitability and cash flows, expectations regarding our future business and statements regarding the timing,
milestones, and payments related to our government contracts, and actual results may differ due to a variety of factors including: delays in the market acceptance of the
Company’s new products; the ability to convert design opportunities into customer revenue; our ability to replace revenue from end-of-life products; the level and timing of
customer design activity; the market acceptance of our customers’ products; the risk that new orders may not result in future revenue; our ability to introduce and produce
new products based on advanced wafer technology on a timely basis; our ability to adequately market the low power, competitive pricing and short time-to-market of our
new products; intense competition by competitors; our ability to hire and retain qualified personnel; changes in product demand or supply; general economic conditions;
political events, international trade disputes, natural disasters and other business interruptions that could disrupt supply or delivery of, or demand for, the Company’s
products; and changes in tax rates and exposure to additional tax liabilities. These and other potential factors and uncertainties that could cause actual results to differ
materially from the results contemplated or implied are described in more detail in the Company’s public reports filed with the Securities and Exchange Commission (the
"SEC"), including the risks discussed in the “Risk Factors” section in the Company’s Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q and in the Company’s
prior press releases, which are available on the Company's Investor Relations website at http://ir.quicklogic.com/, and on the SEC website at www.sec.gov/. Additional
information will be set forth in the Company's Quarterly Report on Form 10-Q for the three and nine months ended September 29, 2024. In addition, please note that the
date of this press release is November 11, 2024, and any forward-looking statements contained herein are based on management's current expectations and assumptions that
we believe to be reasonable as of this date. We are not obliged to update these statements due to latest information or future events.
 
QuickLogic and logo are registered trademarks of QuickLogic. All other trademarks are the property of their respective holders and should be treated as such.
 
 
Company Contact
 
Elias Nader
Chief Financial Officer
(408) 990-4000
ir@quicklogic.com
 
IR Contact
 
Alison Ziegler 
Darrow Associates, Inc. 
(201) 220-2678
ir@quicklogic.com 
 
CODE: QUIK-E 
 
 

 –Tables Follow –
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QUICKLOGIC CORPORATION
CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS

(in thousands, except per share amounts)
(Unaudited) 

 
  Three Months Ended   Nine Months Ended  

  
September 29,

2024   October 1, 2023   June 30, 2024   
September 29,

2024   October 1, 2023  
Revenue  $ 4,273  $ 6,665  $ 4,127  $ 14,407  $ 13,719 
Cost of revenue   1,888   1,537   2,022   5,934   4,998 
Gross profit   2,385   5,128   2,105   8,473   8,721 
Operating expenses:                     

Research and development   1,954   1,933   1,527   4,940   5,067 
Selling, general and administrative   2,292   1,915   2,095   6,738   5,700 

Total operating expense   4,246   3,848   3,622   11,678   10,767 
Operating income (loss)   (1,861)   1,280   (1,517)   (3,205)   (2,046)
Interest expense   (186)   (48)   (40)   (295)   (156)
Interest and other (expense) income, net   (34)   (36)   1   (22)   (99)
Income (loss) before income taxes   (2,081)   1,196   (1,556)   (3,522)   (2,301)
(Benefit from) provision for income taxes   13   4   (6)   14   4 
Net income (loss)  $ (2,094)  $ 1,192  $ (1,550)  $ (3,536)  $ (2,305)
Net income (loss) per share:                     

Basic  $ (0.14)  $ 0.09  $ (0.11)  $ (0.25)  $ (0.17)
Diluted  $ (0.14)  $ 0.08  $ (0.11)  $ (0.25)  $ (0.17)

Weighted average shares outstanding:                     
Basic   14,555   13,859   14,439   14,390   13,377 
Diluted   14,555   14,131   14,439   14,390   13,377 

 
Note: Net income (loss) equals to comprehensive income (loss) for all periods presented.
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QUICKLOGIC CORPORATION
CONDENSED CONSOLIDATED BALANCE SHEETS

(in thousands)
(Unaudited)

 
  September 29, 2024   December 31, 2023  
ASSETS         
Current assets:         

Cash, cash equivalents and restricted cash  $ 22,364  $ 24,606 
Accounts receivable, net of allowance for doubtful accounts of $24 and $34, as of September 29, 2024 and
December 31, 2023, respectively   657   1,625 
Contract assets   2,331   3,609 
Note receivable, current   —   1,200 
Inventories   1,780   2,029 
Prepaid expenses and other current assets   2,919   1,561 

Total current assets   30,051   34,630 
Property and equipment, net   14,137   8,948 
Capitalized internal-use software, net   2,352   2,069 
Right of use assets, net   828   981 
Intangible assets, net   457   537 
Non-marketable equity investment   300   300 
Goodwill   185   185 
Note receivable, non-current   1,260   — 
Other assets   143   142 
TOTAL ASSETS  $ 49,713  $ 47,792 
LIABILITIES AND STOCKHOLDERS’ EQUITY         
Current liabilities:         

Revolving line of credit  $ 20,000  $ 20,000 
Trade payables   2,877   4,657 
Accrued liabilities   1,457   2,673 
Deferred revenue   449   1,052 
Notes payable, current   1,798   946 
Lease liabilities, current   275   302 

Total current liabilities   26,856   29,630 
Long-term liabilities:         

Lease liabilities, non-current   529   681 
Notes payable, non-current   1,314   461 
Other long-term liabilities   125   125 

Total liabilities   28,824   30,897 
Commitments and contingencies         
Stockholders’ equity:         

Preferred stock, $0.001 par value; 10,000 shares authorized; no shares issued and outstanding   —   — 
Common stock, $0.001 par value; 200,000 authorized; 14,697 and 14,118 shares issued and outstanding as of
September 29, 2024 and December 31, 2023, respectively   15   14 
Additional paid-in capital   329,965   322,436 
Accumulated deficit   (309,091)   (305,555)

Total stockholders’ equity   20,889   16,895 
TOTAL LIABILITIES AND STOCKHOLDERS’ EQUITY  $ 49,713  $ 47,792 
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QUICKLOGIC CORPORATION
SUPPLEMENTAL RECONCILIATIONS OF US GAAP AND NON-GAAP FINANCIAL MEASURES

(in thousands, except per share amounts and percentages)
(Unaudited)

 
  Three Months Ended   Nine Months Ended  

  
September 29,

2024   October 1, 2023  June 30, 2024   
September 29,

2024   October 1, 2023 
US GAAP income (loss) from operations  $ (1,861)  $ 1,280  $ (1,517)  $ (3,205)  $ (2,046)
Adjustment for stock-based compensation within:                     

Cost of revenue   180   73   88   505   239 
Research and development   323   171   197   877   513 
Selling, general and administrative   645   372   517   2,131   1,165 

Non-GAAP income (loss) from operations  $ (713)  $ 1,896  $ (715)  $ 308  $ (129)
US GAAP net income (loss)  $ (2,094)  $ 1,192  $ (1,550)  $ (3,536)  $ (2,305)
Adjustment for stock-based compensation within:                     

Cost of revenue   180   73   88   505   239 
Research and development   323   171   197   877   513 
Selling, general and administrative   645   372   517   2,131   1,165 

Non-GAAP net income (loss)  $ (946)  $ 1,808  $ (748)  $ (23)  $ (388)
US GAAP net income (loss) per share, basic  $ (0.14)  $ 0.09  $ (0.11)  $ (0.25)  $ (0.17)
Adjustment for stock-based compensation   0.08   0.04   0.06   0.25   0.14 
Non-GAAP net income (loss) per share, basic  $ (0.06)  $ 0.13  $ (0.05)  $ —  $ (0.03)
US GAAP net income (loss) per share, diluted  $ (0.14)  $ 0.08  $ (0.11)  $ (0.25)  $ (0.17)
Adjustment for stock-based compensation   0.08   0.05   0.06   0.25   0.14 
Non-GAAP net income (loss) per share, diluted  $ (0.06)  $ 0.13  $ (0.05)  $ —  $ (0.03)
US GAAP gross margin percentage   55.8%  76.9%  51.0%  58.8%  63.6%
Adjustment for stock-based compensation included in cost of
revenue   4.2%   1.1%   2.1%   3.5%   1.7%
Non-GAAP gross margin percentage   60.0%  78.0%  53.1%  62.3%  65.3%
 

 
QUICKLOGIC CORPORATION

SUPPLEMENTAL DATA
(Unaudited)

 
  Percentage of Revenue   Change in Revenue  

  Q3 2024   Q3 2023   Q2 2024   
Q3 2024 to Q3

2023   
Q3 2024 to Q2

2024  
COMPOSITION OF REVENUE                     
Revenue by product: (1)                     

New products   83%  91%  74%  (42)%  16%
Mature products   17%  9%  26%  29%   (31)%

Revenue by geography:                     
Asia Pacific   12%  6%  10%  40%   26%
North America   86%  91%  87%  (39)%  1%
Europe   2%  3%  3%  (62)%  (13)%

_____________________

 
(1) New products include all products manufactured on 180 nanometer or smaller semiconductor processes, eFPGA IP intellectual property, professional services, and

QuickAI and SensiML AI software as a service (SaaS) revenue. Mature products include all products produced on semiconductor processes larger than 180
nanometer and includes related royalty revenue.
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C O R P O R A T E P A R T I C I P A N T S
 
 
Alison Ziegler, Darrow Associates – Investor Relations
 
Brian Faith, President and Chief Executive Officer
 
Elias Nader, Senior Vice President of Finance and Chief Financial Officer
 
 
 
C O N F E R E N C E C A L L P A R T I C I P A N T S
 
 
Martin Yang, Oppenheimer & Co. Inc.
 
Richard Shannon, Craig-Hallum Capital Group
 
Rick Neaton, Rivershore Investment Research
 
 
 

 
P R E S E N T A T I O N
 
 
Operator
 
Ladies and gentlemen, good afternoon. At this time, I would like to welcome everyone to QuickLogic Corporation's Third Quarter Fiscal 2024 Earnings Results Conference
Call.
 
As a reminder, today's call is being recorded for replay purposes through November 18, 2024.
 
I would now like to turn the conference over to Ms. Alison Ziegler of Darrow Associates. Ms. Ziegler, please go ahead.
 
Alison Ziegler
 
Thank you, and thanks to all of you for joining us. Our speakers today are Brian Faith, President and Chief Executive Officer, and Elias Nader, Senior Vice President and
Chief Financial Officer.
 
As a reminder, some of the comments QuickLogic makes today are forward-looking statements that involve risks and uncertainties including, but not limited to, stated
expectations relating to revenue from new and mature products, including the expected timing of such revenue; statements regarding our future profitability and cash flows;
statements regarding the timing, milestones and payments related to QuickLogic's government contracts; statements pertaining to QuickLogic's future performance, design
activity and its ability to convert new design opportunities into production shipments; timing and market acceptance of its customers' products; schedule changes and
production start dates that could impact the timing of shipments; the Company's future evaluation systems; broadening the number of our ecosystem partners; and expected
results and financial expectations for revenue, gross margin, operating expenses, profitability and cash.
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Actual results or trends may differ materially from those discussed today. For more detailed discussions of the risks, uncertainties and assumptions that could result in those
differences, please refer to the Risk Factors discussed in QuickLogic's most recently filed periodic reports with the SEC. QuickLogic assumes no obligation to update any
forward-looking statements or information, which speak as of the respective dates of any new information or future events.
 
In today's call, we will be reporting non-GAAP financial measures. You may refer to the earnings release we issued today for a detailed reconciliation of our GAAP to non-
GAAP results and other financial statements. We have also posted an updated financial table on our IR web page that provides current and historical non-GAAP data.
 
Please note, QuickLogic uses its website, the company blog, corporate Twitter account, Facebook page and LinkedIn page as channels of distribution of information about
its business. Such information may be deemed material information and QuickLogic may use these channels to comply with its disclosure obligations under Regulation FD.
 
A copy of the prepared remarks made on today's call will be posted on QuickLogic's IR web page shortly after the conclusion of today's earnings call.
 
I would now like to turn the call over to Brian. Go ahead, Brian.
 
Brian Faith
 
Thank you, Alison. Good afternoon everyone and thank you all for joining our third quarter 2024 conference call.
 
We have made tremendous progress during the first 10 months of 2024 and we have a number of significant contracts in process that we believe we will win in the coming
months. The most significant of these contracts that we expected to be awarded earlier this quarter has been delayed to later this quarter. The primary reason for this delay is
its expanded scope. While this expansion is clearly good news, the delay will push the majority of the revenue recognition into Q1 2025. As a result, our revenue guidance
for Q4 will be $6 million. Following my review of major contracts and other updates, Elias will cover our Q4 revenue guidance and other financial measures, which will
include our forecasted return to non-GAAP profitability in Q4 and for full fiscal year 2024.
 
Last Friday, EE Times published an article announcing that Analog Devices will acquire the assets and technical team from our primary eFPGA IP competitor, Flex-Logix.
According to the article, Flex-Logix eFPGA IP has been used by ADI for a long time and there is an intent to extend the use of eFPGA across ADI product lines. Based on
the information in this article and other inputs, we believe ADI will discontinue external licensing of Flex-Logix IP.
 
With eFPGA customers likely having advance notice of this news, we have seen an influx of inquiries from large companies for applications targeting fabrication processes
for which we’ve already developed eFPGA Hard IP. Given these circumstances, we believe contract negotiations will be fast-tracked and, with eFPGA Hard IP already
established, we can deliver customer-specific IP quickly.
 
Also very notable is the fact Flex-Logix was the only other eFPGA company that was announced as a member of both the Intel Foundry’s Accelerator IP and U.S. Military,
Aerospace and Government or USMAG Alliances. This bolsters our confidence that our early investments to develop eFPGA Hard IP for Intel 18A will pay off in a big way.
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On June 18, we announced that we joined the Intel Foundry's Accelerator IP and USMAG Alliances. Driven by customer demand and to capitalize on the already
considerable interest from companies targeting Intel 18A for new designs, we initiated development of our eFPGA Hard IP in Q2. We believe this will position QuickLogic
to be the first available source for eFPGA Hard IP optimized for Intel 18A.
 
We already have two outstanding proposals for Intel 18A designs in the Defense Industrial Base sector, one of which is very significant. We are also in discussions with a
very large company in the compute/IT sector that we believe will lead to a formal proposal in the near-term.
 
Due to our early investments to develop eFPGA Hard IP and unique ability to quickly convert that to customer-specific Hard IP cores, we believe we are well positioned to
win Intel 18A contracts and accelerate the schedule of our deliverables.
 
On July 8, we announced the award of the third tranche of the Strategic Radiation Hardened FPGA government contract. We anticipate the fourth tranche will be awarded
this quarter and expand the scope of the long-term contract that was initiated in 2022. The total potential for this contract including future options is $72 million. If these
options are exercised, we expect the funding rate will increase beginning in 2025.
 
During the first quarter of 2024, we announced two contracts that will be fabricated using a 12-nanometer process. The first contract is with a Defense Industrial Base
customer and includes two cores that will be fabricated on GlobalFoundries’ 12LP process. As we forecasted last quarter, we completed our initial deliverables for the first
core during Q3 and are on schedule to complete our work on the second core during Q4. We anticipate further revenue recognition in Q2 2025 as the customer does test chip
preparation.
 
The second contract is with a large, well-known, international company. This design is for a new ultra-low-power SoC that is targeting a variety of commercial and industrial
IoT AI applications. This design will be fabricated by TSMC on its 12-nanometer process. We completed our deliverables on this contract and recognized the associated
revenue during Q3. We believe we’ll have more clarity about the potential of a second design once the test chip for the first design is completed during Q1 2025.
 
In November 2022, I shared that we taped out a new device for a customer that incorporates our eFPGA Hard IP. This contract was announced in June 2022 with the stated
expectation that revenue would extend to June 2025 with follow-on storefront revenue expected after the completion of the IP contract. In line with what I covered during
our last conference call, due to a delay with one of the customer’s subcontractors, we believe we will resume work on this design during the second half of 2025. This
program is still a solid go and could represent tens of millions of dollars in storefront revenue starting in a couple of years.
 
In September 2023, we announced a leading technology company chose our eFPGA Hard IP for a design that will be fabricated using GlobalFoundries 22FDX platform.
The customer has completed its design, expects to tape-out later this quarter and receive test chips from GlobalFoundries during the first half of 2025. If all goes as planned,
that will lead to our revenue recognition of a production license during the second half of 2025.
 
In November 2023, we announced a global semiconductor leader chose our eFPGA Hard IP for a design that will be fabricated on UMC’s 22-nanometer process. We
delivered our IP earlier this year and test chip evaluations are going very well. We anticipate being involved in their marketing efforts during Q4 2024 and Q1 2025. We
expect these efforts will generate IP revenues for QuickLogic in 2025 and royalty revenue beyond.
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In addition to these awarded contracts, we have a number of large contract proposals pending, some valued in the mid seven-figures. These include proposals in a variety of
critical infrastructure sectors and a proposal with a large semiconductor company. Some of these proposals are potential storefront designs.
 
In total, we have delivered our Australis generated eFPGA Hard IP on five unique process technologies funded by customer contracts. These include GlobalFoundries 12LP,
TSMC 12-nanometer, GlobalFoundries 22FDX, UMC 22-nanometer, and SkyWater RH90. Additionally, we believe we are on track to be the first company to offer eFPGA
Hard IP for Intel 18A. Given the fact these include some very popular high-volume process technologies, this is a big deal. Once we establish our eFPGA Hard IP for a
given process technology, our proprietary Australis eFPGA Hard IP generator can deliver customer-specific eFPGA Hard IP rapidly – in some instances within days.
 
This positioning provides multiple advantages. First, it enables us to further leverage the investments we’ve made to establish eFPGA Hard IP for a given process
technology. Second, it enables us to respond quickly to opportunities, and that lowers our costs associated with proposals. Third, it increases our market reach as potential
customers know we have a proven solution that can be deployed in a very short period of time. We expect these benefits will accelerate our growth, profitability and market
penetration.
 
To that point, I’m often asked what about the market sectors we are serving. As it stands today, we have active production IP contracts in the Defense Industrial Base, or
DIB, communications and industrial sectors, and a test chip IP contract in the mass transportation sector. In addition to these, we have outstanding production IP proposals in
the DIB, communications, industrial, compute, IT and mass transportation sectors. These market sectors, which fall under the critical infrastructure umbrella, share common
traits. They all have long design cycles, very long production lifecycles, are pervasive users of programmable logic and ASICs, and are more focused on capabilities than
cost. You will see examples of critical infrastructure applications we are targeting on our updated website that will go live later this month.
 
The U.S. Department of Defense and Department of Commerce fund a variety of contracts to advance technology. The primary focus for the DoD is to fund product
developments that will be used by its DIB contractors. The Department of Commerce has a broader agenda.
 
We have three outstanding proposals for advanced technology initiatives that fit well in our core business strategy. In addition to our proposal for the fourth tranche of the
Strategic Rad Hard contract that we won as the prime contractor in 2022, we also have two proposals pending where we partnered with very large companies that submitted
the bids as the prime contractor. These proposals, while exciting, are too early in the process to expand upon.
 
In past conference calls I referenced two chiplet proposals as having a combined potential value of $40 million. We recently learned that we were not selected. As best we
can tell, these proposals did not elect to incorporate FPGA technology. The value of these proposals has been removed from our funnel and only partially replaced with new
opportunities. As a result, our funnel value as of today is $164 million.
 
The shiny side of this coin is that several of the new opportunities are inbound inquiries from very large companies for fully-funded programs that have committed to using
eFPGA and are targeting fabrication processes for which we already have eFPGA Hard IP. Due to these factors, I believe our odds of winning are very high and in at least
one case the contract could move forward quickly.
 
We remain very optimistic about the future of merchant chiplet designs. Chiplets are already being used by large semiconductor companies like AMD, Intel, and NVIDIA in
high volume, but for the most part these are vertically integrated designs.
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In my recent communication with Kash Johal, CEO of YorChip, he stated that merchant chiplet designs will build traction in 2026 and he believes that together we are well
positioned to be a leader in low-power edge designs that require programmability. We anticipate the first jointly-developed eFPGA chiplet integrating QuickLogic IP in
second half of 2025. Going forward, this eFPGA chiplet product line will be expanded to include devices ranging from 40,000 LUTs to over 1 million LUTs. All of these
designs will use the industry standard high-speed UCIe chiplet interface, which is supported by most of the largest tech companies in the world.
 
In line with our earlier forecasts, shipments of EOS S3 to our lead smartphone customer increased during the first half of 2024 and, as we forecasted, Q3 should be the low
point for the year. We anticipate shipments will sequentially increase in Q4 and again in Q1 2025. In a recent meeting at our headquarters, our customer identified new
designs that could extend revenue into 2026.
 
Consistent with our prior outlook, we are forecasting a modest increase in display bridge and mature product shipments for full-year 2024.
 
In our last conference call, I discussed three new distribution agreements intended to expand our coverage internationally and enhance our coverage of the U.S. DIB. In
October, we added Magenta to broaden our coverage in Turkey and UAE. Magenta specializes in customer-specific solutions for military and aerospace companies.
 
The unique market focus and capabilities of these distributors is already yielding results. In the short time since they have joined the QuickLogic team, they have collectively
initiated several well-qualified eFPGA IP design opportunities with a combined value of approximately $2.5 million. They are also working with customers on new discrete
FPGA and EOS S3 opportunities.
 
Aurora is our comprehensive software tool suite comprised of Open Source and proprietary components that is used by our customers for eFPGA design. It provides
seamless integration from customer RTL to eFPGA or FPGA bitstream. In line with our previous forecast, we released V2.8 during Q3 and are on schedule to release V2.9
during Q4. Driven by current strategic customer demand, we have entered into a contract with Synopsys to license its Synplify FPGA synthesis software. We will integrate
Synplify in our Aurora tool suite for lead customer beta testing this quarter with full release expected in Q1 2025. Synopsys will enhance its Synplify tools to support our
unique QuickLogic eFPGA architecture, which will enable customers that use Synplify to work in a familiar design flow environment. Synplify will also enable customers to
further optimize QuickLogic eFPGA designs for power, performance and area, broadly known as PPA. In some applications, these are critical factors, so integrating
Synplify will expand our available markets.
 
Turning now to SensiML, as we covered in our last conference call SensiML has launched Piccolo AI, the first complete, Open-Source AutoML solution for the
development of edge AI/ML applications. SensiML also launched its generative-AI feature that enables developers to rapidly build ML training datasets for custom voice
recognition, voice command and speaker identification applications.
 
Through a close collaboration with SensiML, Efabless announced last month the launch of chipIgnite ML, a new system-on-chip platform that is optimized for SensiML
software. The prototype run of this new SoC solution is scheduled for April 2025 with production to follow.
 
On October 10, SensiML announced its support for RISC-V. With RISC-V support, developers can now use SensiML's Open-Source Piccolo AI AutoML tool to create
ultra-efficient machine learning models tailored to specific applications using Open-Source RISC-V hardware. SensiML is collaborating with two top tier microcontroller
companies to enable its AI/ML development tools on their edge platforms and planned AI accelerator SoCs.
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With that, let me now turn the call over to Elias for a review of the financial results, and I will rejoin for our closing remarks.
 
Elias, please go ahead.
 
Elias Nader
 
Thank you, Brian, and good afternoon everyone.
 
Total third quarter revenue was $4.3 million and slightly above the midpoint of our revenue guidance. Total revenue was down 36% from Q3 2023 and up 4% compared to
Q2 2024. New product revenue in Q3 was $3.5 million, down 42% from Q3 last year and up 16% compared to Q2. Mature product revenue was $0.7 million, up from $0.6
million in Q3 last year and down from $1.1 million in Q2 2024. The decreases in total revenue and new product revenue from the same period a year ago were mostly due to
the timing of certain large eFPGA IP contracts.
 
Non-GAAP gross margin in Q3 was 60% and at the top end of our outlook range. This compared with non-GAAP gross margin of 78% in Q3 last year and 53.1% in Q2.
 
Non-GAAP operating expenses in Q3 were approximately $3.3 million and at the top end of our outlook range. This compares with non-GAAP operating expenses of $3.3
million in the third quarter last year and $2.9 million in the second quarter of 2024.
 
The noted deviations from the midpoints of our outlook are mainly attributable to the allocation of R&D between operating expenses and COGS. Accurately projecting the
distribution of R&D costs between these categories remains an ongoing challenge. However, at the operating line on our income statement, these allocations ultimately
balance out.
 
Non-GAAP net loss was $0.9 million or $0.06 per share. This compares to non-GAAP net income of $1.8 million or $0.13 per share in last year’s third quarter, and a non-
GAAP net loss of $0.7 million or $0.05 per share, in the second quarter of fiscal 2024.
 
For the third quarter, two customers accounted for 10% or more of our revenue.
 
At the close of Q3, total cash was $22.4 million compared with $23.3 million at the close of Q2. These figures include our $20 million credit facility. Cash usage during Q3
was slightly higher than our outlook and is mostly attributable to the timing of our Strategic Radiation Hardened contract and payments to our subcontractors.
 
Please keep in mind, cash use during Q3 was impacted by the advance investments we are making to establish eFPGA Hard IP for Intel 18A and Synopsys Synplify software
ahead of contracts. We are anticipating significant IP contract awards that will leverage these investments later this quarter and in Q1 2025.
 
Moving to our guidance and outlook for the fourth quarter of fiscal 2024, which will end on December 31, 2024, revenue guidance for Q4 2024 is approximately $6 million,
plus or minus 10%. Fourth quarter revenue is expected to be comprised of approximately $5 million in new products and $1 million in mature products.
 
As Brian stated in his remarks, our lower than anticipated Q4 revenue guidance is attributable to the delay of certain IP contracts that we thought would be awarded earlier
this quarter. The most significant of these contracts was delayed due to the scope of the contract being expanded. We anticipate it will be awarded later in Q4, which will
push the majority of the revenue recognition into Q1 2025.
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Based on the anticipated Q4 revenue mix, non-GAAP gross margin for the fourth quarter is expected to be approximately 60%, plus or minus 5 percentage points.
 
Our non-GAAP operating expenses are expected to be approximately $3.3 million, plus or minus 10%.
 
Please note that given the nature of our industry, we may occasionally need to reclassify certain expenses to COGS or capitalize certain costs. The reclassifications are
mainly related to labor and tooling for our revenue contracts with customers. Such capitalization may reduce OpEx and alter the timing for recognizing the corresponding
expenses in COGS. This may cause variability in our gross margins and operating results.
 
Bearing these factors in mind and based on our current full-year revenue outlook, we believe our full-year 2024 non-GAAP gross profit margin will be approximately 60%.
 
After interest and other income, we currently forecast that our Q4 non-GAAP net income will be approximately $0.35 million to $0.48 million or approximately $0.02 to
$0.03 per share based on roughly 14.8 million fully diluted shares.
 
Based on our outlook for Q4, after interest, other income and taxes, we expect full-year 2024 non-GAAP net income will be approximately $0.33 million to $0.45 million or
$0.02 per share to $0.03 per share based on an estimated 14.5 million diluted shares.
 
The difference between our GAAP and non-GAAP results is related to non-cash stock-based compensation expenses. In Q4, we expect this compensation will be
approximately $1.1 million, similar to Q3.
 
As a reminder, there will be some movement in our stock-based compensation during the year and it may vary each quarter based on the timing of grants to employees.
 
At the midpoint of our outlook for Q4, we expect cash usage to be under $500,000. Based on our outlook for new contracts and the timing of forecasted deliverables, we
believe Q4 will mark the low point for net cash and that Q1 2025 will be cash flow positive.
 
Please note, we will continue to invest in developing eFPGA Hard IP for Intel 18A as well as with Synopsys for Synplify software in Q4. We believe this provides us with
strategic advantages in winning contracts, some of which are pending, and will shorten the time it takes us to recognize revenue once contracts are awarded.
 
With that, let me now turn the call back over to Brian for his closing remarks, and thank you very much.
 
Brian Faith
 
Thank you, Elias, and thank you and your team for tight management of our finances that we believe will result in our second consecutive year of profitability.
 
While the delays we’ve encountered in finalizing new contracts have reduced our revenue outlook for 2024, I believe that trend will change beginning this quarter and
continue into 2025.
 
In addition to the contracts we’ve had in the works for a number of months, we have also seen an influx of well qualified inquiries during the last several weeks that are
attributable to end customers learning about the acquisition of Flex-Logix prior to the formal announcement. In some cases, we believe the customers would like to move
forward quickly and we have the resources in place to support that.
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As I noted earlier, we have eFPGA Hard IP ready for five fabrication processes that were all funded by customer contracts. We are also on schedule to have our internally
funded eFPGA Hard IP for Intel 18A complete in Q1.
 
With our Hard IP already ported to these process nodes, we can develop customer-specific variants in a matter of weeks using our proprietary Australis eFPGA IP Generator.
We are the only company in the world capable of executing this quickly and efficiently, and our track record of on time delivery proves it.
 
We are also the only eFPGA IP company in the world that has the resources, knowledge and business relationships to provide our customers with a turnkey storefront
solution. Managing the manufacturing and test flow for semiconductor devices is complex and seldom the core competency for our ASIC customers. With over three
decades of experience in the merchant semiconductor device market, we offer these customers a unique, low-risk and trusted solution.
 
This is a huge deal that has the potential to exponentially expand the scope and size of QuickLogic.
 
Before I turn the call over for Q&A, I would like to pause for a moment to pay respect to and express our gratitude for our Veterans’ dedicated and selfless service to our
country. This includes several members of my own family, both past and present.
 
With that, I would now like to open the call for questions. Back to you, Operator.
 
Operator
 
Thank you. We will now be conducting a question-and-answer session. If you would like to ask a question, please press star, one, on your telephone keypad. A confirmation
tone will indicate your line is in the queue. You may press star, two, to remove yourself from the queue. For participants using speaker equipment, it may be necessary to
pick up the handset before pressing the star keys. One moment while we poll for questions.
 
Our first question comes from Martin Yang, Oppenheimer & Company.
 
Martin Yang
 
Hi. Thank you for taking the question. My first question is on the acquisition of Flex-Logix. Brian, can you maybe give us more details of your thoughts regarding how this
will change the competitive landscape for QuickLogic and what are the relevant impacts on your customers and potentially QuickLogic’s customers?
 
Brian Faith
 
I’d be happy to cover that, Martin.
 
I think firstly if we look at the embedded FPGA landscape as far as suppliers go, for hard IP it’s really QuickLogic and what is now formerly Flex-Logix. Achronix has hard
IP I think at one process node, TSMC 7-nanometer, and as far as I know there’s nothing beyond that from a hard IP perspective.
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I think from a competitive perspective it really does give us a tremendous opportunity to be the sole hard IP provider for embedded FPGA. That’s more or less on the supply
side, right? We have the IP. It’s been ported to many different process technologies, and I think especially on the higher value ones, the ones that are more leading-edge
process nodes like 12-nanometer and now 18A. We were intentionally investing in 18A way ahead of the curve here because we knew this was going to be a really
important process node and I think that we’re very glad that we had actually kicked off that ahead of customer contract because now I think we can step in and be that
supplier of that to anybody who is interested in eFPGA on 18A. And again, we have other nodes as well.
 
I think from a value creation, this is a tremendous opportunity because it really, I’d say is the exemplar we’ve been preaching for so long, but embedded FPGA clearly has
value and so a company like Analog Devices is going to acquire that and then commit to putting that across a broad spectrum of products.
 
I think there are several other companies that will fall into the category as the way ADI builds products and the markets they serve, and it seems like ADI is no longer going
to continue that IP business model, so I think it gives us very clear targets for who we should be talking with and who we should continue to talk with as well from people
that we’ve already been engaged with.
 
I’m actually tremendously excited. I posted something on this on my LinkedIn just over the weekend which is really, again, exciting that it’s validating the technology value
and also the opportunity in front of QuickLogic now to step in and be that eFPGA Hard IP supplier to any and all of these customers that have probably searching for an
alternative now since it will no longer be continuing as an IP model at Analog Devices.
 
Martin Yang
 
Got it. Thank you, Brian.
 
Brian Faith
 
Did that answer your question?
 
Martin Yang
 
Yes. Thanks.
 
Brian Faith
 
Okay, great.
 
Martin Yang
 
My question is on the guidance change. Can you help us understand how much revenue was moved from 4Q into the second—into 2025?
 
Brian Faith
 
Let me take that one. Firstly, I’ll say that I obviously got ahead of my skis earlier this year in the 30% revenue growth target. Trying to forecast the timing of these large
contracts, particularly ones that are coming out of the Defense Industrial Base is challenging at best. Due to that and the fact that I think providing an accurate outlook is
important for all of us, I’m going to be a lot more cautious at this juncture.
 
So, based on what we have today, to your specific question, we had had a previous forecast for Q4 of about $10 million, now it’s $6 million. So we see about $4 million of
that moving out into 2025, the biggest of which is contributing to this mid seven-figure IP contract that we alluded to earlier in the call.
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I just some other comments I’ll make related to that. I think I’m very comfortable that our business model is solid. I think it’s very clear there’s value in the IP because of the
earlier question related to Flex-Logix, and the number of qualified and funded inquiries has noticeably increased in the funnel, so it’s very solid. I think I can assure you
we’re performing on or ahead of schedule of every contract we’ve been awarded, including this work that we’re doing ahead of time, precontract on Intel 18A.
 
Now, as we’re moving forward to contract execution, we can move very fast from contract to delivery of the IP, which is what triggers the revenue recognition for us.
 
So, hopefully that gives you a little bit better picture about the Q4 movement into next year, the reasons why, and also I think dovetailing that with the whole Flex-Logix
conversation and what that means moving forward for qualified opportunities and how fast we can convert those to revenue.
 
Martin Yang
 
Got it. Thank you. That’s it for me.
 
Brian Faith
 
Thanks, Martin.
 
Operator
 
Thank you. Our next question comes from Richard Shannon, Craig-Hallum.
 
Richard Shannon
 
Hi Brian and Elias. Thanks for taking my questions as well.
 
Brian, I guess my first question here is about this large contract that was delayed due to an expanded scope. Is there any other detail you can offer as to why? Is there any
parallels you might see with this situation relative to other ones that you have? I think you refer to this as a DIB related contract. Please correct me if I’m wrong there. Do
you see any similarities here across any others in the Defense Industrial Base that you’re dealing with as well?
 
Brian Faith
 
From a requirements perspective, we definitely seen expansion on the technical side in terms of what they want to do with the technology, and that expansion in technical
scope has expanded the amount of time it’s going to take us to actually create the IP (inaudible) implementing that scope change.
 
The second I would say is that this in particular is also using a new process. So there’s this combination of events of expanded scope that we need to do with new process
technology and that combination is really what’s pushing it out to the right.
 
I would say on the value side of this, the interesting thing for us is that what we’re seeing requirements-wise I think is actually going to be very useful for other customers,
both on this node but also on other nodes that we already support like GlobalFoundries 12LP and others. Once we have this built into our workflow with Australis, it’s going
to be fairly straightforward for us to back port, if you will, that capability to other process nodes and offer that as value-added upselling for the other cores that we’ve already
done.
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But, again, we’re disappointed in the revenue moving out, but I think what we’re going to gain out of this in terms of capability, price of IP and wins in this more
importantly than anything I think is worth it in the net of it.
 
Richard Shannon
 
Okay. Thanks for all that detail, Brian.
 
If I could get a second question here, you referenced a number of times today and obviously the past couple of quarters, at least here on Intel’s 18A foundry node, Intel looks
like it’s got a lot things to figure out, I guess, to put it kindly there. And yet, your confidence in the opportunity here seems to be vastly increased since the last quarter that
we talked. Maybe talk to the confidence you have here that this is going to go forward, go forward on time. There’s a lot of commitment to the ecosystem to support that
positive view; that would be great to hear, please.
 
Brian Faith
 
Yes, I’m happy to expand on that. I think some of the prepared remarks, we were talking about the investments by the Department of Defense, by the Department of
Commerce. There’s a lot of overlap there where it comes to Intel 18A. So, I think just for more color, Intel 18A is a very big deal. We’ve felt like that since we really started
committing to this in an (inaudible) way from Q2 of this year. It’s not only a leading fabrication technology; it’s also U.S. based. I think that means it’s got a high degree of
use or utility for the U.S. Defense Industrial Base. We already know that the DIB are pervasive users of FPGA technology, period. They already have funded ASIC projects.
They are going to be, I think, looking for onshore foundry capabilities for that.
 
And when it comes to looking at things that you’re optimizing for performance, you’re optimizing for power consumption, more advanced process nodes should yield that as
far as capability goes.
 
We believe and so far our data I think supports the conclusion that the DIB companies, they are using ASICs, they’re going to move forward with embedded FPGA in those
ASICs and there’s a very good overlap with what they need from a reprogrammability perspective with what we have.
 
As it stands today, I think just to reiterate, we’re not only on track to be the first company to offer eFPGA Hard IP in Intel 18A. Given this acquisition by Flex-Logix, we
might be the only source for a long time and I think that’s a huge opportunity for us to be able to step in and be that trusted supplier to a set of customers that really want to
avoid risk and they don’t want to have an IP license taken away from them in the future. We’re here for the long term.
 
That I think means we have an opportunity to (inaudible) numerous contracts. I know there’s been a lot of press around Intel, but, you know, one thing is clear to me that
they’re fully committed to 18A; they’re fully committed to being with Foundry, and we’re fully committed to having an IP core on 18A.
 
I know that everybody on this call knows that in terms of the bell curve of market share, you know what that looks like when you’re the first company to the party versus the
second company, and we are going to be that first company as far as the IP goes on Intel 18A.
 
Richard Shannon
 
Okay, great. I’ll look forward to updates in the future here.
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Maybe a couple of questions for either of you, kind of financials and kind of near term tactical thought process here. You’ve got a $6 million guide here for the quarter;
that’s up a lot from the third. How do we think about the process as we go into next year? Should we see first quarter revenues of a similar level, or was there a bit of a burst
here that may come back down? I think your press release also referred to lower expenses but I didn’t hear a follow-on comment there. How do we think about kind of OpEx
on a go forward basis from here?
 
Brian Faith
 
There are couple of questions embedded in there. One is around the 2025 revenue outlook and then the other one is related to expenses on that.
 
I think on the revenue side for next year I’m going to go back to what I was first saying when Martin asked the question. I think that I definitely got ahead of my skis this
year; I’m not going to make that same mistake for next year, so we’re not going to give a full-year model at this point. We’ll do something more along the lines of talking
about that in our February call.
 
That being said, I do think with the opportunity now with one of our biggest competitors out of the picture and us having good overlap in our eFPGA IP process and
effectively do have these continuing contracts that we’re talking about on the Strategic Rad Hard side, that we’re comfortable with next year will be a growth year. We just
don’t know on the quarterly basis what that’s going to look like yet.
 
Richard Shannon
 
Okay, and then just quickly on the…
 
Elias Nader
 
On the expenses side—go ahead, Richard, please.
 
Richard Shannon
 
You were getting to the second part of my question, Elias. I apologize for the interruption. Please go ahead.
 
Elias Nader
 
No worries. No worries.
 
We invested—actually, I feel very smart here. We invested early on in this buying of all these IPs with what’s going on with the Intel 18A, but OpEx is not going to go up at
all in my book; I think it’s going to be flat. We have invested in hiring the right engineers early on and the right purchase of IP and the right purchase of engineering efforts.
I think we’re poised well to probably deliver better results next year in my book, if you look at OpEx as a whole.
 
Richard Shannon
 
Okay, fair enough. I’ll ask one quick question and jump out of line here, Brian. I think you made a remark to the Strategic Rad Hard FPGA contract and expecting a higher
run rate. Is that something that was going to happen in the fourth quarter or next year? Can you give us any sense of how higher it might be?
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Brian Faith
 
How much higher I’m not going to be able to say until we have a contract. We are expecting that to be taking place this quarter.
 
Richard Shannon
 
Okay. Fair enough. I’ll jump out of line, guys. Thank you.
 
Brian Faith
 
Thanks, Richard.
 
Operator
 
Thank you. Our last question comes from Rick Neaton, Rivershore Investment Research.
 
Rick Neaton
 
Thank you for letting me ask some questions. Hi Brian. Hi Elias.
 
Brian Faith
 
Hi Rick.
 
Rick Neaton
 
In listening to you explain about Strategic Rad Hard, I’m wondering if your IP business, your Hard IP business, if you exclude your Strategic Rad Hard contract, how did
that fare in 2024 versus 2023? Was there growth there? Were you satisfied with the growth? How did that do?
 
Brian Faith
 
You’re referring to within our eFPGA business, how that grew outside of the Strategic Rad Hard contract?
 
Rick Neaton
 
Right. Did that business grow? In other words, was the only thing causing your IP business to grow the Strategic Rad Hard?
 
Brian Faith
 
I got you. I’m glad you asked that because actually it’s the opposite situation where with our year-to-date plus our forecast for Q4, we’re expecting the non-Strategic Rad
Hard component to be up over 50% over last year, and I think if you rewind to the beginning of this year when we were talking about a 30% revenue growth we were also
very specifically talking about growth coming from the non-Strategic Rad Hard project because that really speaks to diversification. We wanted more customers.
 
Certainly within the DoD we wanted more customer contracts for defense-oriented business and then outside of that as well. So in that sense, we have accomplished a lot of
that, which is a lot more revenue coming from non-Strategic Rad Hard. Not as much as we wanted, obviously, but I think we started to establish that there are clearly wins
outside of the big Strategic Rad Hard one that are buying into the value proposition and contracting that with us. And we do foresee that to be a growth contributor next year
as well.
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Yes, we think Strategic Rad Hard will be up next year over this year, but I think more importantly we’re going to continue to see more diversification. There again, I’ll go
back to the fact that that Flex-Logix no longer an IP competitor of ours, I think we have a lot of opportunity in front of us for that.
 
Rick Neaton
 
Okay. Thanks for that color.
 
Another question I had, and in looking at your cash flow versus your non-GAAP profitability, can you explain how you can be profitable with negative cash flow on a non-
GAAP basis?
 
Elias Nader
 
Yes, if you took a look at Q4, for example, and you do the math the way we showed, because OpEx is going to be flat over quarter-over-quarter, and 60% gross margin, $6
million revenue, you come up to about $0.03 per EPS, okay?
 
Rick Neaton
 
Right.
 
Elias Nader
 
So that’s one side of the equation. The second side of the equation is the use of cash is still going to be estimated at under $500,000, so it’s possible I could beat that number.
If you take a look at both sides of the equation, it balances out that you could have cash flow that’s negative but yet make money because of the fact that you’re not burning
$3 million or $2 million. Do you hear what I’m saying? You’re burning literally half a penny.
 
Brian Faith
 
Yes, and if I can expand on that, I think in Q3—in Q2, we already started to invest in the Intel 18A from an R&D perspective. In Q3, we started making that—continuing
that and adding on to that the strategic decision to enhance the Aurora tool kit with adding the Synopsys Synplify to that. So, we’re going to have beta testing this quarter for
those things, but those investments I think strengthens the product competitiveness and that return on investment and the cash flow from that may not be as clear outside of
QuickLogic, the Intel 18A investment in particular, but we envision that it was critically important to do that and if we also expect it’s going to generate a positive ROI
beginning in early 2025, especially gets back to that timing of the eFPGA IP deliveries and then therefore the cash coming from those associated licenses, not just the
expense side and the investment of it.
 
Rick Neaton
 
Okay. Thanks for the explanation.
 
When you talk about the Synopsys deal, is your customer—is this just a tool integration deal or are Synopsys core designs being involved in that? Can you get into that sort
of detail?
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Brian Faith
 
Yes, I can. There’s no Synopsys IP part. This is literally FPGA logic synthesis from Synopsys for a tool called Synplify.
 
Back story here, actually when Synplify was starting as a company, Synplicity back in I think it was the late 90s, we were actually their very first FPGA company that wrote
them their very first check to integrate their tool kit into our, what at the time was a proprietary tool kit from QuickLogic.
 
Fast forward to today, we have not gone forward with Synopsys Synthesis in the last five years because of our big push around Open-Source, but as we got further and
further into these defense contractors it became clear that all the defense folks use Synplify already. They trust the quality. They trust the fact that they have good language
support, and so that was a pretty easy decision for us that if our biggest customers are already users of the tool, we should be back working with them again.
 
Based on the current revenue customers and some of these proposals with these large companies getting really close to the end, we felt it was appropriate to go back to
Synopsys and do this, what’s called an OEM agreement, and do that again; not for the proprietary QuickLogic tool but now integrating Synopsys into the Open-Source
version of our tool called Aurora.
 
So we’re integrating that now. They are going to be doing some enhancements to their quality of results of the algorithms specifically for our architecture and we’ll be
getting out that data kit to customers this quarter.
 
It was very, very customer-driven in the sense that the customers that we care very deeply about, we wanted to make sure we had a familiar flow for them and this
accomplishes that.
 
Rick Neaton
 
Okay, good. Good. Thank you.
 
One final question. This time last year you were pretty clear that you thought this year would be a growth year. In other words, at this point in 2023 you thought 2024 would
be a growth year and it isn’t. Can you explain what, if anything, is different about your view of 2025 and your general comment that you think there will be growth in 2025
versus 2024? What’s different?
 
Brian Faith
 
Yes. I would say that, firstly, I’ll probably say for the third time I got ahead of my skis for this year, knowing where we were with contracts now, but it doesn’t change my
confidence and optimism for next year. Particularly because I think getting back to your first question, we have a lot more diversification now in our customer base.
 
When you’re very concentrated with a few set of customers and every IP deal is really large relative to the size of QuickLogic, that means that you are completely beholden
to the timing of new contracts and it makes revenue very lumpy, very uneven and very difficult to truly forecast.
 
But I think if you start looking at our funnel now and what we’ve booked, what we’ve seen moved out to 2025, that’s what gives me a lot of excitement because we’re very
far along now with some of these that are pushed into 2025 and the value of those contracts on an IP basis goes up. The fact that our biggest competitor is no longer a
competitor, you start looking at all those things, and the fact that you see a lot of these customers wanting to do custom ASICs and use programmable logic, I think this is a
positive confluence of events that is going to yield good result for next year.
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And again, we’re going to give an exact number, because I don’t want to do that again, but I think we’re in a really good spot compared to where we were last year,
especially with customer diversification.
 
Rick Neaton
 
Okay. Thanks for answering my questions, Brian and Elias. I look forward to the next conference call.
 
Brian Faith
 
Thanks, Rick. Likewise. Thank you.
 
All right, well I think I’ll take back over if there’s no more questions, Operator. Thanks again for everyone joining us today. Hopefully we’ll connect with some of you at
one of our upcoming events including the Craig-Hallum Alpha Select One-on-One Conference in New York on November 19, or the Semiconductor Focused Annual NYC
Summit, also in New York on December 17th.
 
With that, again, thank you and have a good day.
 
Operator 
 
Thank you. This does conclude today’s teleconference. We thank you for your participation. You may disconnect your lines at this time.
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